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This presentation may contain certain forward -looking statements and information relating to Centro de Imagem Diagndsticos S.A. (Alliar) and its
subsidiaries, which reflect the Company's current views and/or expectations regarding its performance in the business, and future events . Forward -
looking statements include, without limitation, any statement that may anticipate, predict, state or imply future results, performance or achievements,
and may contain words such as "believes,” "anticipates,” ‘“"expects,” ‘“estimates,” ‘“predicts,” “potential,” "will likely result,” or other words or
expressions of similar meaning . Any projection, forecast, estimate or other "forward -looking" statement in this presentation only illustrates the
hypothetical performance under specific assumptions of events or conditions . Such forward -looking statements, forecasts, estimates or other forward -
looking statements are not reliable indicators of future results or performance

The statements contained herein are subject to a number of risks, uncertainties, and assumptions . Please be advised that a number of important
factors may cause different actual results, any third parties (including investors) are solely and exclusively responsible for any investment decision or
business or action taken in reliance on the information and statements contained in this presentation or for any consequential, special damages or
similar . Alliar does not undertake to update or revise this presentation with new information and/or future events . In addition to the factors identified
elsewhere in this presentation, the following factors, among others, may cause actual results to differ materially from forward -looking statements or
historical performance : changes in the preferences and financial condition of our consumers and competitive conditions in the markets in which we
operate, changes in economic, political and business conditions in Brazil; government interventions, resulting in changes in the Brazilian economy,
taxes, tariffs or regulatory environment, our ability to compete successfully ; changes in our business, our ability to successfully implement marketing
strategies ; our identification of business opportunities, our ability to develop and introduce new products and services, changes in product cost and
operational costs; our level of indebtedness and other financial obligations, our ability to attract new clients ; inflation in Brazil, the devaluation of the
real against the US dollar and interest rate fluctuations, current or future changes in laws and regulations, and our ability to maintain existing business
relationships and create new relationships . In addition to the financial statements, investors should carefully read the Company's Reference Form,
especially Sections 4 and 5, before making any investment or divestment decisions involving securities issued by the Company .

Prospective investors and shareholders of the Company should understand the assumptions and assess whether they are adequate for their purposes .
Some events or conditions may not have been considered in such assumptions . Actual events or conditions may differ materially from such
assumptions . Past performance is not a reliable indicator of future results or performance . The Company disclaims any obligation to update its view of
such risks and uncertainties or to publicly announce the results of any revision of the forward -looking statements made herein, except where “doing so
would be required by applicable law. The Company recommends that prospective investors and shareholders not reliant on forward -looking statements
as actual results could differ materially from those expressed or implied by forward -looking statements
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Attractive Market: DemandDrivers 1O
Aging Population translates into more Exams and higher Expenditure =~ e
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HealthPlansCoverages still low andlinkedto FormalEmnployment it
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Verticalizedand PartiallyVerticalizedPlayers ar@ainingMarket Share

Beneficiaries Market Share

Marketshare- TOP10 AlliaPayer! t ¢ # { Natedions U Vertical model gaining relevance within the
health market
203 20.2

U Traditional operators with difficulties in
managing claims and significant cost increases
(medical inflation)

U Verticalized / partially verticalized model
reduces incentive misalignment problems in
the health chain

U Alliar has products to operate in all segments

NonVerticalized Partially Verticalized
Verticalized

SourceANS
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Demand Patient's Journey SSC & Back Office
6 Patient in, report out

6@ Payers

Call Center Exam Administrative
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Reception Report Finance .
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Operations Platform: Integration and Innovation
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FromM&Asto Digital Transformation

1stCycle 2011 a 2013

2ndCycle 2014 a 2017
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3d Cycle 2018 ~ 2020
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o 1,200+ Radiologists

o 60,000-r MRIexams month

o 40,0006+ CTscand month

o0 160,006 Ultrassouncexamgmonth
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Revenué Adjusted EBITDA
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a) HigherProfitability

Profitability Gainsbasedon! f f
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Stratddiz@ourcingnitiatives S

Cathegories % Saving Starting  From
Clinical Phase 1 20% Jan/2018
Al Phase 2 7% Jan/2019
Contrasts 21% Dec/2018
Films 22% Jun/2018
Medical material 19% Aug /2018
Cleaning 5% Aug /2018
Internet links 5% Oct/2018
Energy 9% Apr /2019
TOTAL 17%
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Significanimprovementsn EBITDMarginsbasedon initiativesalready e
implementedor ongoing(CurrentTechnology)

STRATEGIC
OPERATING LEVERAGE TECHNOLOGY SOURCING
Automatizationon Call

Center
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Artificial Intelligence

f
: Software
Scheduling \ Orientations REEECIENT Re_port Quality
Exam Delivery
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